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Instructions
Thank you for providing information about your organization to the Siebel CRM product team. All forms will be carefully reviewed by the Siebel CRM team for consistency and equity across the partner community. Partner Spotlight creation and placement on the Infoportal will be assessed. All partner related content on the Siebel CRM blog and Infoportal are issued at the discretion of the Siebel CRM management team. 
Enter your responses in the shaded boxes.
Partner Spotlight
The goals of the Partner Spotlight are as follows:
· Spread awareness amongst Siebel CRM customers of our partners’ key offerings, innovations and recent success on the Siebel CRM Blog in the Partners section. 
· Interview style blog article for our partner
· Digital asset that can link to Partners website and be useful for customer communications
· Increase awareness with our Sales and Product teams that engage regularly with customers
Siebel CRM Infoportal
Recommended partners that are listed on our Infoportal are regularly engaged with the Siebel CRM product team. Our recommended partners will have demonstrated recent customer success and have qualified Siebel CRM practices.
· Customer Success: Submitted (or named in) at least one Feature or Solution Innovators case study.
· Partner Spotlight: Details of regional engagement, Siebel CRM competency and service offerings.
Other achievements and engagements will be evaluated and considered at the Siebel CRM product team’s sole discretion.
Input Form
Tell us about yourself
Your company or organization
	


Your name
	


Your email address
	


Your Siebel CRM practice
Use this section to help us understand your Siebel CRM practice. 
Number of resources with at least two years of Siebel CRM experience
	


Oracle Partner level
	



Which geographic regions do you provide services in?
	



What are your key Siebel CRM related offerings and services that are available?
	



What are your key Cloud (SaaS, PaaS, IaaS) offerings and services that relate to Siebel CRM?
	



What Siebel CRM engagements are currently active or have been completed within the last 12 months (for example, product implementations, feature deployments, Siebel upgrades, and so on)?
	Customer Name
	Activity

	
	


Do you have a Siebel CRM landing page on your website?
	


Do you have a Siebel CRM license reseller agreement?
	


Do you have a Siebel CRM or Oracle CX lab where you can perform customer demos? (if so, please detail)
	


Additional comments
	






Customer success
Use this section to summarize your best customer endorsements and case studies.
Note: A customer must be live and in production and current on Oracle support.
Case Studies
List case studies here. Include any reference links you might already have on your website.
	Customer Name
	Region
	Case Study & ROI (include any website links)
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